
ChecklistPOSH SHOWS
Check out our informational guide to help you prepare for your first show. 

PRE SHOW

POST SHOW

DURING SHOW
Schedule your show. Make sure your 
show is scheduled for the correct date 
and time.

Prep your listings. Be sure to add all of 
the listings you want to sell to your show 
before its scheduled showtime. Once the 
show starts, you can’t add any new items. 

Check your merchandise. Update listing 
descriptions, images, etc, and be sure 
listing prices are correct as Posh Show 
shoppers can only purchase using the Buy 
Now and Auction features.

Prepare your space. Make sure your live 
show area is well-lit and tidy. Natural 
lighting is best, but arti�cial lighting works 
just as well! 

Get your device ready. Ensure your live 
streaming device is fully charged and 
positioned at the right angle. Utilize a 
tripod or stand to be hands-free at all 

Welcome your shoppers.  Use the �rst minute 
of your show to welcome everyone and 
introduce yourself. Say hello to Poshers as 
they enter, and give an overview of what to 
expect.

Set the tone with music. Set the vibes with 
soft background music. 

Repeat important information. Shoppers will 
join at various times, so reintroduce yourself, 
welcome new Poshers as they come in, and 
brie�y remind shoppers of the items you’ve 
already covered. 

Share your items’ story. Do you have a 
personal connection to, or styling tips for an 
item you’re selling?  Come prepared with 
details about you and your items for sale! 

Engage with your shoppers. Chat with your 
shoppers the way you would with friends. Try 
asking them where they’re tuning in from, 
their favorite styles, or their favorite items 
you’ve featured.

Respond to comments and reactions as they 
happen. Read comments and questions out 
loud so others know which question you’re 
addressing. Jot down questions or comments 
you need to follow up on after the show, as 
they will not be available once the show ends.

Ship your sales. You will see any sales 
from your Posh Show on your My Sales 
page alongside all your Poshmark orders. 

Create recurring shows at consistent 
times so shoppers can look forward to 
connecting regularly.

Share your upcoming Posh Shows to 
social media to gain even more exposure. 


